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After a painful FY22-26 downturn, Indian textiles are recovering led by exports,
as global T&A trade largely flat during CY21-25 begins to stabilize. The
slowdown was driven by inflation, weak discretionary demand, retailer
inventory corrections, elevated freight costs, and tariff uncertainty following
the post-COVID demand surge.

Apparel (~60% of global trade) saw muted growth while home textiles dipped.
From CY25, recovery is underway supported by inventory normalization, easing
inflation, and improving tariff dynamics. India's US tariff has normalized to
~10%, narrowing the gap vs Bangladesh, Vietnam and Indonesia (~19-20%).
With global retailers improving order visibility and brands consolidating toward
large compliant suppliers, major Indian textile exporters are well-positioned to
capture disproportionate market share in the upcycle.

We initiate coverage on 8 companies across Apparel and Home Textiles, with
Gokaldas Exports (GEXP), Arvind Ltd., and Indo Count Industries (ICNT) as our
three high-conviction picks.
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Textile - Thematic

Threads of transformation: Weaving a global sourcing hub!

Trent

Long runway for growth; Star store expansion to accelerate in FY27

TATA Motors

Focusing on profitable market share growth

Market snapshot | EL
Equities - India Close Chg.% CYTD.%
Sensex 76,201 -1.2 -10.6
Nifty-50 23,824 -1.2 -8.8
Nifty-M 100 62,070 -1.1 2.6
Equities-Global Close Chg.% CYTD.%
S&P 500 7,365 -1.4 7.6
Nasdaq 25,587 -2.2 10.1
FTSE 100 10,429 -0.1 5.0
DAX 24,894 -1.0 1.6
Hang Seng 7,759 2.0 -12.9
Nikkei 225 69,788 -3.5 38.6
Commodities Close Chg . % CYTD.%
Brent (USS$/Bbl) 75 -1.2 20.8
Gold ($/02) 4,117 -1.7 4.7
Cu (USS/MT) 13,303 -2.0 6.8
Almn (USS/MT) 3,229 -3.9 8.8
Currency Close Chg . % CYTD.%
USD/INR 94.7 0.1 5.4
USD/EUR 11 -0.4 -3.1
usD/JPY 161.6 0.0 3.1
YIELD (%) Close 1MChg CYTDchg
10 Yrs G-Sec 6.9 -0.01 0.3
Flows (USD b) 23-Jun MTD CYTD
Flls 0.00 -3.41 -29.3
Dlls 0.07 6.77 48.1
Volumes (INRb) 23-Jun MTD* YTD*
Cash 1,418 1385 1366
F&O 7,09,061 2,69,922 2,72,063

Note: Flows, MTD includes provisional numbers.
*Average

Tech Mahindra

Takeaways from our meeting with the CFO

Tata Motors
Passenger Vehicles

India business to drive strong FCF over the next five years

Waaree Energies

Execution momentum and industry tailwinds support growth

Expert Speak

Midcaps: Indian hotel sector: Resilient demand and evolving trends

m Chart of the Day: Textile | Thematic (Threads of transformation: Weaving a global sourcing hub!)
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Bajaj Auto reports
ransomware attack affecting
systems, activates
containment measures

The case reflects the broader
cybersecurity challenge facing
large manufacturers as operations
become more digitally connected.

Honasa Consumer to buy 58%
stake in Fluence Pharma at Rs
135-crore enterprise value
Mamaearth's parent company,
Honasa Consumer, is acquiring a
majority stake in nutraceuticals
brand Fluence Pharma for X135

crore.

ITC bulking up with products
rich in protein and fibre:
Sanjiv Puri

“India is also a protein-deficient
market. We already have
offerings such as high-protein
atta, soya chunks and protein
shakes, and we will continue to
expand this portfolio,” said Puri

- In the news today

Klndly click on textbox for the detailed news link

Tata Power's Mundra
thermal plant to continue
operations till Sept 30 under
Centre's directions

Tata Power's Mundra thermal
plant will continue supplying
electricity for three more months
until September 30, following an
extension of special operating
directives from the Centre.

NITI Aayog proposes pharma
chapter for future FTAs, urges
India to move up value chain
Niti Aayog proposes a blueprint
for free trade agreements to
boost regulatory predictability in
India's pharmaceutical sector.

NLC signs MoU with Indian
Oil Corporation to develop
renewable projects in Tamil
Nadu

MoU will include the
development of large scale
Renewable Energy projects
including Solar, Wind, Hybrid
Power

Tata Motors to invest up to
Rs 40,000 crore by FY31

Tata Motors is set to invest up to
Rs 40,000 crore over five years,
aiming to nearly double its
passenger vehicle capacity and
introduce new models.
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https://economictimes.indiatimes.com/industry/energy/power/tata-powers-mundra-thermal-plant-to-continue-operations-till-sept-30-under-centres-directions/articleshow/131949606.cms?_gl=1*ujzy56*_gcl_au*MjkxNjQyMTQ5LjE3ODIwODkwMzQ.*_ga*MTM5Nzk3MDUyNS4xNzQzMTI0NzIy*_ga_WZ3Z4GGVRC*czE3ODIyNjM2MjMkbzczJGcwJHQxNzgyMjYzNjIzJGo2MCRsMCRoMA
https://economictimes.indiatimes.com/industry/auto/auto-news/tata-motors-to-invest-up-to-rs-40000-crore-by-fy31/articleshow/131943883.cms?_gl=1*195o103*_gcl_au*MjkxNjQyMTQ5LjE3ODIwODkwMzQ.*_ga*MTM5Nzk3MDUyNS4xNzQzMTI0NzIy*_ga_WZ3Z4GGVRC*czE3ODIyNjM2MjMkbzczJGcxJHQxNzgyMjYzNjQ3JGozNiRsMCRoMA
https://economictimes.indiatimes.com/industry/healthcare/biotech/healthcare/honasa-consumer-to-buy-58-stake-in-fluence-pharma-at-rs-135-crore-enterprise-value/articleshow/131949603.cms?_gl=1*1mqrvd1*_gcl_au*MjkxNjQyMTQ5LjE3ODIwODkwMzQ.*_ga*MTM5Nzk3MDUyNS4xNzQzMTI0NzIy*_ga_WZ3Z4GGVRC*czE3ODIyNjM2MjMkbzczJGcxJHQxNzgyMjYzNjI5JGo1NCRsMCRoMA
https://economictimes.indiatimes.com/news/economy/foreign-trade/niti-aayog-proposes-pharma-chapter-for-future-ftas-urges-india-to-move-up-value-chain/articleshow/131949488.cms?_gl=1*h89n2c*_gcl_au*MjkxNjQyMTQ5LjE3ODIwODkwMzQ.*_ga*MTM5Nzk3MDUyNS4xNzQzMTI0NzIy*_ga_WZ3Z4GGVRC*czE3ODIyNjM2MjMkbzczJGcxJHQxNzgyMjYzNjM2JGo0NyRsMCRoMA
https://www.thehindubusinessline.com/companies/nlc-signs-mou-with-indian-oil-corporation-to-develop-renewable-projects-in-tamil-nadu/article71137636.ece
https://economictimes.indiatimes.com/industry/cons-products/food/itc-bulking-up-with-products-rich-in-protein-and-fibre-sanjiv-puri/articleshow/131948387.cms?_gl=1*c7hib1*_gcl_au*MjkxNjQyMTQ5LjE3ODIwODkwMzQ.*_ga*MTM5Nzk3MDUyNS4xNzQzMTI0NzIy*_ga_WZ3Z4GGVRC*czE3ODIyNjM2MjMkbzczJGcxJHQxNzgyMjYzNjcxJGoxMiRsMCRoMA
https://www.thehindubusinessline.com/companies/bajaj-auto-reports-ransomware-attack-affecting-systems-activates-containment-measures/article71138177.ece
https://economictimes.indiatimes.com/industry/energy/power/tata-powers-mundra-thermal-plant-to-continue-operations-till-sept-30-under-centres-directions/articleshow/131949606.cms?_gl=1*ujzy56*_gcl_au*MjkxNjQyMTQ5LjE3ODIwODkwMzQ.*_ga*MTM5Nzk3MDUyNS4xNzQzMTI0NzIy*_ga_WZ3Z4GGVRC*czE3ODIyNjM2MjMkbzczJGcwJHQxNzgyMjYzNjIzJGo2MCRsMCRoMA
https://economictimes.indiatimes.com/industry/auto/auto-news/tata-motors-to-invest-up-to-rs-40000-crore-by-fy31/articleshow/131943883.cms?_gl=1*195o103*_gcl_au*MjkxNjQyMTQ5LjE3ODIwODkwMzQ.*_ga*MTM5Nzk3MDUyNS4xNzQzMTI0NzIy*_ga_WZ3Z4GGVRC*czE3ODIyNjM2MjMkbzczJGcxJHQxNzgyMjYzNjQ3JGozNiRsMCRoMA
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https://economictimes.indiatimes.com/industry/cons-products/food/itc-bulking-up-with-products-rich-in-protein-and-fibre-sanjiv-puri/articleshow/131948387.cms?_gl=1*c7hib1*_gcl_au*MjkxNjQyMTQ5LjE3ODIwODkwMzQ.*_ga*MTM5Nzk3MDUyNS4xNzQzMTI0NzIy*_ga_WZ3Z4GGVRC*czE3ODIyNjM2MjMkbzczJGcxJHQxNzgyMjYzNjcxJGoxMiRsMCRoMA
https://www.thehindubusinessline.com/companies/bajaj-auto-reports-ransomware-attack-affecting-systems-activates-containment-measures/article71138177.ece
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India’s spindles capacity (m)

Spindles (Mn)

Threads of transformation: Weaving a global sourcing hub!

Initiate coverage on Gokaldas Exports, Indo Count, Arvind, Pearl Global & Welspun
Living, with a BUY, and Vardhman Textile, KPR Mill & Trident with a Neutral rating

Global T&A faced challenges; expects gradual recovery: The global Textile &
Apparel (T&A) trade witnessed a volatile phase and remained largely flat during
CY21-25, following the high base created by the post-Covid demand surge in
FY22. Apparel, which accounts for ~60% of global T&A trade, recorded muted
growth, while the home textile (HT) segment dipped over the same period. The
slowdown was due to inflationary pressures, weak discretionary consumption,
retailer inventory corrections, and softer demand across key markets such as
the US and Europe. In addition, supply chain disruptions, elevated freight costs,
tariff-related uncertainties, and intense competition among sourcing nations
weighed on trade flows. However, from CY25 onwards, demand has gradually
started stabilizing, supported by inventory normalization, easing inflation, and
lower tariffs, aiding recovery across major textile-exporting countries.

FTAs and tariff shifts expanding India’s addressable opportunity: The Indian
textile market recorded a 6% CAGR over FY22-26, led by strong growth in apparel
(~8%) and home textiles (~*5%). The domestic segment, contributing ~80% of the
total market, grew 9% driven by healthy local demand, while exports declined 4%
due to weak global demand. Going forward, export growth is expected to recover,
supported by upcoming FTAs with the UK and EU, favorable tariff realignments,
and improving incentives such as RoSCTL. The Government of India (GOI) has set
an ambitious target to scale the textile market to USD350b from USD194b in FY26,
implying a CAGR of ~13%, driven by strong export growth (~22% CAGR) and
steady domestic demand (~10%). With India accounting for only ~4-5% of global
apparel trade, substantial market share opportunities remain as global brands
diversify sourcing beyond China and increasingly prefer large-scale, compliant
suppliers and consolidation with suppliers with lower audit complexity,
benefiting major Indian textile exporters.

Global supply chain realignment favoring India: India is the world’s second-
largest cotton producer (~5m metric tons in FY26) and also ranks second in
spindle capacity (~43m spindles in FY26). While China continues to lead globally

% Change in both categories, restrictions by the US and EU on Xinjiang cotton over
15.8 compliance and forced labor concerns have created opportunities for
. e alternative sourcing hubs such as India, Bangladesh, Pakistan, Vietnam, and
. Indonesia. Over the past 15 years, China’s spindle capacity has dropped notably,
& while political instability in Pakistan and Bangladesh over the last few years has
40 further strengthened India’s competitive positioning. Constrained global
spinning capacity expansion, favorable cotton yarn demand, and India’s strong
R -1:;9 N = export presence are expected to support long-term industry growth.
-21.8 Additionally, India’s large spindle capacity, presence of large-scale exporters,
g § g g § § § strong execution capabilities, and abundant low-cost labor make it an attractive
sourcing hub for global retailers.
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Market share of major Indian
apparel exporters

7.2

FY15

10.6

FY19

15.5

FY25

Market share of major Indian

home textile exporters

19.7

FY15

21.7

FY19

28.2

FY25

m Capacity expansion and policy support to drive the next growth cycle: The
Indian textile sector is entering a strong capex cycle with leading players
announcing significant investments across garments, fabrics, technical textiles,
and value-a dded categories to capture rising global sourcing opportunities.
Unlike earlier expansion phases focused on commoditized products, the current
investment cycle is directed toward higher-margin segments such as garments,
MMF, specialty fabrics and advanced textiles, along with automation,
sustainability and premiumization initiatives. Companies including Gokaldas,
Pearl Global, Arvind, KPR Mill, Welspun Living, and Vardhman Textiles are
aggressively expanding capacities supported by strong order visibility and
improving customer demand. Government schemes such as PM MITRA, PLI, and
ATUFS are further improving project viability, making this capex cycle a key long-
term growth driver for the Indian textile industry.

m India levels the playing field with lower US tariffs: Over the past year, US tariffs
on Asian textile exporters have shifted considerably. India faced additional
tariffs as high as 50% in mid-2025, but these were subsequently reduced to
~10% through 2026, applicable until the end of July. Meanwhile, Bangladesh and
Indonesia secured trade arrangements resulting in ~19% tariffs, while Vietnam
faces ~20%. This convergence has placed India on a broadly level playing field
with it s key competitors in the US market.

m  US retail inventory correction complete — Indian textile exporters set to ride
the wave: The US apparel retailer inventories have corrected to normalized
levels after 2—3 years of elevated stock following the post-pandemic demand
slowdown. With inventory-to-sales ratios stabilizing and sell-through trends
improving, retailers are gradually resuming normal ordering cycles, reducing
order volatility and discount-led procurement. This recovery, combined with
improving discretionary demand across the US and Europe, is translating into
stronger order flows, better capacity utilization, and improved margin visibility
for Indian textile exporters.

m  Supplier consolidation provides larger exporters with a long runway for
growth: Most listed Indian textile players are predominantly export-focused,
with exports accounting for ~20% of India's textile TAM while offering superior
profitability and return ratios vs. the fragmented domestic market. Global
brands increasingly favor large-scale, compliant suppliers with streamlined audit
processes, positioning leading Indian exporters well for market share gains. Our
data indicates that the top 4-5 apparel and home textile players account for
~15/~28% of export sales, respectively, and given India's highly fragmented
exporter base, there is significant runway for further consolidation.

Apparel market (90% of T&A trade)

The global apparel trade has grown steadily, with exports rising from USD470b to
USD546b (CAGR 1.4%) and imports from USD408b to USD488b (CAGR 1.7%)
between 2014 and 2025. China dominates exports at 27%, with Bangladesh and
Vietnam as the biggest gainers. India has lost its share due to scale constraints,
limited trade agreements, higher logistics costs, and a cotton-heavy mix. The US and
Europe remain the largest import markets, with demand gradually diversifying
toward regional hubs like Poland and the Netherlands.
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TP OF 550 (+39%

TP OF 200 (+23%

Welspun®

)

)

Home textile market (10% of T&A trade)

‘H The global home textile (HT) market is structurally concentrated, with Asia-Pacific

dominating exports — China, India, and Pakistan together accounting for ~57% of
global exports. The US and EU are the largest importers, collectively representing
~55% of global HT trade, driven by premiumization, sustainability preferences, and
strong housing demand. Both regions are actively diversifying away from China,
increasingly sourcing from India, Pakistan, and Vietnam. Going forward, demand is
expected to be supported by housing expansion, rising renovation activity, and a
growing preference for sustainable and premium products.

Initiating coverage on the Textile companies

We initiate coverage of Gokaldas Exports, Indo Count, Arvind, Pearl Global, &

Welspun Living, with a BUY rating and Vardhman Textile, KPR Mill, and Trident with a

Neutral rating.
GEXP is likely to deliver strong revenue growth driven by the India business
through capacity expansion and the Africa business by higher utilization after the
renewal of the African Growth Opportunity Act (AGOA). We project a revenue,
EBITDA, and APAT CAGR of 18%, 33%, and 73%, respectively, over FY26-28. We
initiate coverage on GEXP with a BUY rating and an EV/EBITDA-based TP of
INR1,110, implying an EV/EBITDA multiple of 14x on FY28E earnings.

m Arvind is on the verge of a strategic transformation from a fabric-focused player to
a garments-led business, which offers a larger addressable market. Additionally,
the AMD segment is expected to support, with its superior margin profile and
strong growth potential. We project a revenue, EBITDA, and APAT CAGR of 15%,
23%, and 29%, respectively, over FY26-28. We initiate coverage on ARVIND with a
BUY rating and an EV/EBITDA-based TP of INR670, implying an EV/EBITDA
multiple of 13x on FY28E earnings.

m  PGIL expects higher revenue growth driven by capacity expansion across plants like
India, Bangladesh, Vietnam, and Indonesia. We project a revenue, EBITDA, and
APAT CAGR of 14%, 25%, and 29%, respectively, over FY26-28. We initiate
coverage on PGIL with a BUY rating and an EV/EBITDA-based TP of INR2,300,
implying an EV/EBITDA multiple of 15x on FY28E earnings.

m KPR is well-positioned to benefit from its leadership in the Indian textile and
apparel industry, supported by the largest garmenting capacity among listed
peers, followed by the sugar and ethanol business. We project a revenue,
EBITDA, and APAT CAGR of 13%, 20%, and 20%, respectively, over FY26-28. We
initiate coverage on KPR with a NEUTRAL rating and an EV/EBITDA-based TP of
INR1,200, implying an EV/EBITDA multiple of 22x on FY28E earnings.

m ICNT, a leading bed linen exporter, is expected to deliver higher revenue growth
led by emerging business on a low base (utility bedding segment), followed by the
Indian business (bed linen segment). We project a revenue, EBITDA, and APAT
CAGR of 20%, 44%, and 90%, respectively, over FY26-28. We initiate coverage on
ICNT with a BUY rating and an EV/EBITDA-based TP of INR550, implying an
EV/EBITDA multiple of 15x on FY28E earnings.

m  WELSPUN, a leading home textile exporter, is expected to deliver mid-teens
revenue growth, led by the home textile segment, with the help of lower tariffs
and new FTAs with the UK & EU. We project a revenue, EBITDA, and APAT CAGR of
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Valuation summary for textile companies

14%, 43%, and 97%, respectively, over FY26-28. We initiate coverage on WELSPUN
with a BUY rating and an EV/EBITDA-based TP of INR200, implying an EV/EBITDA
multiple of 12x on FY28E earnings.

TRID is expected to deliver high single-digit growth driven by the home textile
portfolio, followed by paper & yarn. We project a revenue, EBITDA, and APAT
CAGR of 11%, 17%, and 29%, respectively, over FY26-28. We initiate coverage on
TRID with a NEUTRAL rating and an EV/EBITDA-based TP of INR28, implying an
EV/EBITDA multiple of 12x on FY28E earnings.

VTEX, the largest spinning player, is expected to deliver mid-single-digit growth
led by the garment business (~42% CAGR on a low base), followed by the yarn
business (~5% CAGR) over FY26-28, with better realization. We project a
revenue, EBITDA, and APAT CAGR of 9%, 24%, and 32%, respectively, over FY26-28.
We initiate coverage on VTEX with a NEUTRAL rating and an EV/EBITDA-based TP
of INR700, implying an EV/EBITDA multiple of 11x on FY28E earnings.

Key risks: 1) raw material price volatility, 2) higher tariffs in the US market, 3) delay in
FTAs with the UK & EU, and 4) slowdown in the export markets.

. Mcap CMP TP _ Upside CAGR FY26-28E (%) P/E (x) EV/EBITDA (x) ROE (%)

Companies Rating

(INRb) (INR) (INR) (%)  Revenue EBITDA APAT FY26 FY27E FY28E FY26 FY27E FY28E FY26 FY27E FY28E
Apparel
Gokaldas Export 60 819 1,110 BUY 36 18.0 327 73.1 599 29.7 215 192 140 107 47 87 10.0
Arvind 135 517 670 BUY 30 149 22,6 293 328 235 196 149 125 104 105 135 14.4
Pearl Global 83 1,793 2,300 BUY 28 142 252 285 29.7 232 180 185 147 11.8 213 22.0 23.2
KPR Mill 399 1,160 1,200 Neutral 3 128 19.8 202 45.7 372 31.7 309 248 211 162 17.4 17.8
Home Textile
Indo Count 78 395 550 BUY 39 204 438 896 61.7 280 17.2 233 157 11.1 55 113 165
Welspun Living 156 162 200 BUY 23 13.9 433 965 69.6 253 180 21.7 132 105 4.6 11.9 149
Trident 132 26 28 Neutral 6 114 169 285 33.6 252 204 162 13.4 118 84 107 125
Spinning
Vardhman Textile ~ 187 657 700 Neutral 6 9.4 235 31.5 25.1 168 14.5 165 11.8 103 7.3 101 10.7

Source: MOFSL
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India’s Textile Industry: Core Growth Drivers
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Global supply chain realignment favoring India

FTAs and an improving tariff landscape are expanding India’s addressable opportunity

Lo~

e

Capacity expansion and policy support to drive the next growth cycle

Company wise investment argument|

GOKALDAS

% Geographical
diversification helps to
sustain growth

**  Successful M&A the key
enabler for GEX’s growth
strategy

** Strong customer

relationships lead to

double-digit revenue
growth

INDO COUNT

% Core business to grow in
mid-teens; emerging
business drives growth

% Revenue target of INR7b

in next three years

without new major capex

Expandable TAM to boost

PAT growth

7
0.0

PEARL GLOBAL

Global apparel exporter oo

with diversified
manufacturing presence

Targeting over 80% <

revenue contribution from
identified customers

Target to achieve double- <

digit operating margin by
FY28

WELSPUN

Home textiles to grow in **
mid-teens; margin

rebound expected

Emerging business: Key **
growth driver

Branded business is

expected to grow in mid- *
teens

ARVIND

Core textile segment is
likely to grow 6%, driven
by garmenting

Forward focus on the
value chain to improve
profitability

The AMD segment is likely
to grow 40%, led by the
Dalco-GFT acquisition

TRIDENT

Fully integrated player —
capturing entire value
chain

Home textiles to drive
mid-teens growth led by
bed linen

Higher domestic presence
with strong clientele

*

Largest garmenting
supplier in the listed space
Vertical integrated player:
Yarn segment provides
stability

Sugar and ethanol
businesses clock low-to-
mid-teen growth

VARDHMAN

Integrated value chain:
Largest spinning player in
India

Higher cotton yarn spread
helps achieve better gross
margin

Garments: smaller
presence in larger TAM

24 June 2026



molilall | M RuNe

OSWwWa INDIA
Financial Services
Global T&A trade (USD b) Contribution to T&A trade by country (CY25)
® Fibre Yarn Fabric Apparel
Home Textile Others Textile
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Indian T&A market size (FY26)

Indian T&A
Market Size

UsD194b

Domestic Market

USD157b (80%)

Exports
USD37b (20%)

Other Textile

Apparel Home Textile Technical Textile Apparel Home Textile Products
USD115b (73%) USD12b (8%) USD30b (19%) USD16b (43% UsD6b (16% USD15b (41%)
(]

India T&A exports over the years

Particulars (USD b) FY20 FY21 FY22 FY23 FY24 FY25 FY26 FY22-26 CAGR (%)
Fibre 1.9 2.7 4.0 1.6 1.9 1.7 1.7 -19.8
Yarn 4.7 4.3 8.0 4.6 54 53 4.9 -11.6
Fabric 5.1 4.2 6.0 5.4 5.1 5.3 5.4 -2.8
Apparel 15.5 12.3 16.0 16.2 14.5 16.0 15.8 -0.3
Made-ups (Home Textiles) 49 5.1 6.6 5.5 5.5 6.0 5.9 -3.0
Others 2.1 2.3 2.8 2.4 2.4 2.7 2.6 -1.8
Total T&A exports 34.2 30.9 43.4 35.7 34.8 37.0 36.2 -4.5
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Market share of major Indian apparel exporters (%)

Market share of major Indian HT exporters (%)

FY15 FY19 FY25 FY15 FY19 FY25
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Indo Count Welspun Trident Himatsingka Top 4
Shahi KPR Mill Gokaldas Pearl Arvind Combined Seide companies
Export Global 5 share combined
Apparel exports from India
Particular Market Size (USD m) CAGR (%) Market Share (%)
Country CY14 CY19 CY25 CY14-25 CY19-25 CcY14 CY19 CY25
us 3,586 4,352 5,215 3.5 3.1 21.7 26.8 32.0
UK 1,847 1,593 1,478 -2.0 -1.2 11.2 9.8 9.1
UAE 2,330 1,859 1,357 -4.8 -5.1 141 11.4 8.3
Spain 676 760 719 0.6 -0.9 4.1 4.7 4.4
Netherlands 452 455 905 -3.1 -1.9 7.7 6.2 5.6
France 908 698 798 5.3 9.8 2.7 2.8 4.9
Germany 1,279 1,013 644 -3.1 -1.3 5.5 4.3 4.0
Australia 138 218 406 3.0 -3.7 1.8 3.1 2.5
Denmark 270 224 350 8.8 8.3 0.8 1.3 2.2
Saudi Arabia 294 509 397 -1.4 1.4 2.8 2.2 2.4
Others 4,757 4,560 4,010 -1.2 -1.6 27.6 27.2 24.6
World 16,538 16,242 16,280 -0.1 0.0 100.0 100.0 100.0
Home Textile exports from India
Particulars Market Size (USD m) CAGR (%) Market Share (%)
Country Ccy14 CY19 CY25 CY14-25 CY19-25 CY14 CY19 CY25
us 2,163 2,475 2,776 2.3 1.9 46.9 47.9 45.5
EU 1,022 1,044 1,306 2.3 3.8 22.1 20.2 21.4
UAE 149 159 285 6.1 10.2 3.2 31 4.7
UK 300 271 277 -0.7 0.3 6.5 5.3 4.5
Australia 113 128 198 5.3 7.5 2.4 2.5 3.2
Canada 112 122 150 2.6 3.5 2.4 2.4 2.5
Israel 25 51 88 11.9 9.4 0.6 1.0 1.4
Japan 59 60 60 0.2 -0.1 1.3 1.2 1.0
Mexico 18 24 40 7.6 8.9 0.4 0.5 0.7
Nigeria 15 88 31 6.9 -16.0 0.3 1.7 0.5
World 4,613 5,163 6,106 2.6 2.8 100.0 100.0 100.0
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Company Update| Sector: Retail

Trent

CMP: INR3,143 TP: INR3,500 (+11%) Buy

Long runway for growth; Star store expansion to
accelerate in FY27

BSE SENSEX S&P CNX
76,201 23,824

mMET ED

A TATA Enterprise

Bloomberg TRENT IN
Equity Shares (m) 533
M.Cap.(INRb)/(USDb) 1675.9/17.7
52-Week Range (INR) 4174 /2184
1,6,12 Rel. Per (%) 9/22/-18
12M Avg Val (INR M) 5036
Financials &Valuations (INR b)
INRb FY26 FY27E FY28E
Sales 200.7 2425 292.4
EBITDA 36.7 446 54.1
NP 174 20.0 23.7
EBITDA Margin (%) 183 184 185
Adj. EPS (INR) 327 375 444
EPS Gr. (%) 13,5 149 183
BV/Sh. (INR) 131.0 163.9 203.2
Ratios
Net D:E 0.1 0.0 -0.1
RoE (%) 28.0 255 242
RoCE (%) 20.5 19.6 19.6
Payout (%) 124 124 114
Valuations
P/E (x) 9.1 836 70.7
EV/EBITDA () 458 375 307
EV/Sales (x) 8.5 7.0 5.7
Div . Yield (%) 01 01 02

Shareholding pattern (%)

The key message from Trent’s Chairman at the FY26 AGM was that the company
remains in the early stages of its growth journey, with an estimated share of modest
~2% in India’s fashion and lifestyle retail market. Since outlining its ambition in 2023
to deliver 10x revenue and commensurate profitability growth, Trent remains ahead
of the roadmap, achieving over 2.5x revenue and ~3x profit growth. The Chairman
remains confident of opening 50 Westside stores, 200-250 Zudio stores, and 25-40
Star stores annually, with medium-to-longer term opportunity pegged at 700
Westside stores (vs. 300 currently) and ~5,000 Zudio stores (vs. ~960 currently). LFL
growth was impacted by store densification and higher starting throughput of new
stores. However, Trent continues to aspire for early double-digit LFL growth going
forward. Further, the company will continue to incubate new formats (currently fine-
tuning Samoh and Burnt Toast), expand emerging categories (such as footwear,
innerwear, beauty, and lab-grown diamonds), and meaningfully diversify into
international markets through Westside and Zudio over the medium term to achieve
its stated ambitions. Reiterate BUY with an unchanged TP of INR3,500.

Long runway supported by a multi-format growth strategy

B Trent remains in the early stages of its growth journey, with an estimated
share of modest ~2% in India’s fashion and lifestyle retail market. Since
outlining its 10x ambition in 2023, revenue and profit have already
increased by >2.5x and >3x, as execution remains ahead of the roadmap.

B The next phase of growth is expected to extend beyond Westside and
Zudio, supported by the incubation of new formats (currently Samoh and
Burnt Toast), category expansion, selective growth in international markets,
and continued store additions across existing core retail formats.

As On Mar-26 Dec-25 Mar-25
Promoter 37.0 37.0 370 MW The Chairman has pegged the medium to longer-term opportunity at ~700
Bl 22.4 21.5 17.2 stores for Westside (vs. 300 currently) and ~5,000 stores for Zudio (vs. ~960
Fil 156 156 19.7 currently), while Star’s presence remains limited in the vast food and
Others 25.0 25.9 26.1 . .
Fil Includes depository receipts grocery category (¥65% of India’s overall retail).
Stock’s performance (one-year) - -~ - —
Westside: Rising customer relevance to drive 50 annual store additions
Lrhftr;t_ Rebased B Westside, Trent’s premium fashion format, currently operates 300 stores
4,800 across 97 cities (added 52 net stores in FY26 and entered 11 new cities).
4,100 B The format continues to benefit from a differentiated 100% own-brand
3.400 model, rapid merchandise refresh cycles, and over 80% domestic sourcing,
' supporting pricing power and product differentiation.
2,700 m The company continues to target ~50 annual store additions, and has
2,000 pegged the long-term opportunity at ~700 stores, providing a substantial
2 8 & 8 8 Lo .
e & ¢ £ & runway for disciplined network expansion.
A m  We conservatively build in ~¥35-40 annual net store additions over FY27-28.
24 June 2026 10
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Omnichannel remains complementary to store growth, with online volume
growing 32% YoY in FY26 and e-commerce contribution rising to ~6% of revenue
(which the Chairman pegged at INR3b), indicating ~INR50b revenue for the
format.

Zudio: Remains the key growth anchor; aspires for a low double-digit LFL

Zudio ended FY26 with 963 stores across 313 stores (added 198 stores on a net
basis and entered 78 new cities), including six stores in the UAE.

The Chairman has pegged the overall opportunity at ~5,000 stores over the
medium to long term and remains confident of adding ~200-250 store additions
annually, while deepening its presence in tier-2+ and peripheral tier-1/metro
markets. Uttar Pradesh remains a key under-penetrated market and presents a
substantial growth opportunity. Further, the company will look to increase its
presence in markets such as Chhattisgarh, Jharkhand, Odisha, and West Bengal.
We build in ~200-210 annual store additions over FY27-28.

LFL growth moderation in FY26 was primarily driven by a materially higher
starting revenue base for new stores (compared to first year revenue for stores
opened three years back) due to the growing resonance of the brand and the
densification of stores in select micro-markets to improve customer experience
and gain higher incremental revenue share.

Going forward, Trent continues to aspire for early double-digit LFL growth.

Star: Recalibration of stores impacts growth; store additions to accelerate

Food and Grocery remains Trent's largest untapped category (~65% retail
market in India), given its limited footprint currently (through 84 Star stores in
11 cities).

Over the last two years, the company has focused on reconfiguring a large part
of its store network and expects to complete the reconfiguration of the entire
network by FY27. Reconfigured stores are delivering ~2-3x higher throughput
(vs. legacy stores).

Star’s high private-label share (73% of sales), along with investments in supply
chain efficiency and expansion of direct sourcing, remains a key differentiator
amid rising competition and should be the key anchor of long-term profitability.
The Chairman expects to accelerate the pace of store additions in Star to 25-40
stores annually (vs. 6-12 net store openings in FY25/26). The expansion will also
be supported by selective real estate acquisition, along with forays into markets
such as Tamil Nadu.

We conservatively build in ~15-20 store additions annually over FY27-28.

Scale up of emerging formats and international presence to drive long-term
growth

New formats such as Burnt Toast (youth-focused), Samoh (ethnic wear), and
POME (lab-grown diamond) are currently in the incubation stage, with
continuous fine-tuning to meet the customer’s changing preferences.

These formats are likely to remain in the incubation phase for the next 1-2
years, with capital deployment linked to proven customer acceptance and unit
economics rather than aggressive rollout targets.

24 June 2026
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Demand softens post-Apr; Trent

Retail

Zudio’s UAE operations are profitable (except for the last few months, which
were impacted by war). Trent will continue to refine its product offerings to suit
customer preferences in the overseas market.

However, over the medium term, the company aspires to meaningfully expand
its international presence through both Zudio and Westside.

Competitive positioning remains anchored in differentiated merchandise,
sourcing capabilities, and supply chain agility, allowing Trent to pursue market
share gains without relying on discount-led competition.

Further, the Chairman indicated that the impending fund raise (*INR25b) would
be directed towards investments in warehouses, IT, and Al deployment across
operations and would be selectively used to pursue strategic real estate
acquisitions to support growth in Star.

Valuation and view

After several quarters of growth deceleration, Trent witnessed growth recovery
in 4QFY26. Our recent channel checks suggest that sales decline in cannibalized
stores has eased, and LFL recovery is underway.

However, Trent’s store productivity could still remain under pressure in FY27 as
the stores added in tier 2+ markets typically have lower initial productivity and
take a longer time to reach maturity levels (vs. metro and tier 1 markets).
Despite relatively weaker growth, Trent continues to maintain strong cost
controls to sustain healthy profitability in FY26. Going ahead, we believe margin
expansion would largely be dependent on recovery in LFL growth.

We continue to like Trent for its strong footprint additions, retail formats with
robust store economics, long runway for growth in Star (presence in just 12
cities), and potential scale-up of emerging categories (Beauty, Innerwear and
Footwear). However, continued revenue growth acceleration and the resulting
earnings upgrades remain key to further re-rating.

We build in a CAGR of 21%/19%/17% in consolidated revenue/pre-IND AS
EBITDA/adj. PAT over FY26-28E.

We reiterate BUY on Trent with an unchanged TP of INR3,500, premised on 45x
FY28E EV/pre-IND AS EBITDA for the standalone (Westside and Zudio) business,
2.5x EV/sales for Star JV, and ~2x EV/EBITDA for Zara JV.

Valuation based on SoTP as of Mar’28E

Particulars (INR b) Financial metric Multiple EBITDA/Sales Value Per share
Westside and Zudio EBITDA 45.0 40 1,788 5,029
Star Sales 2.5 22 56 156
Zara EBITDA 2.0 1 2 7
Total Enterprise Value 1846

Net Debt -20

Equity Value 1,866

Shares (m) 533

Target Price (INR) 3,500

CMP 3,139

Upside (%) 12

Source: MOFSL, Company
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;1. RNING
lll(:%l\%!d | M INDIA Update | Sector: Automobiles
BSE Sensex S&P CNX CMP: INR400 TP: INR416 (+4%) Neutral
76,201 23,824 o .
Focusing on profitable market share growth
TATA MOTO RS IVECO acquisition to pivot business to global scale
We attended the TMCV’s annual investor day wherein management outlined a
Bloomberg TMcV IN roadmap for becoming a globally diversified, technology-led CV company, underpinned
Equity Shares (m) 3682 by profitable growth, market leadership and capital discipline. Management reiterated
M.Cap.(INRb)/(USDb) 1473.2/15.6 jts confidence in the medium-term CV opportunity, driven by GDP-linked freight
52-Week Range (INR) 509/306  growth, rising logistics demand, electrification and continued expansion of the vehicle
0, -
1,6, 12 Rel. Per (%) 413/ parc while maintaining its guidance of high single-digit industry growth in FY27 despite
12M Avg Val (INR M) 5594 L .
a moderation in volumes during the second half. The company expects strong double-
( ) digit growth in 1Q and healthy momentum in 2Q. Key themes include sustaining
Financials & Valuations (INR b .. . . . .
Y/E March 2026 2027E 2028E leadership in trucks, a successful turnaround in the SCV-PU business, rapid progress in
Net Sales 777 845 914 electric mobility and scaling downstream digital businesses. The proposed IVECO
EBITDA 102.3 104.4 1185 acquisition was highlighted as a transformational opportunity to accelerate global
Adj. PAT 65.6 68.0 79.0 expansion, unlock sourcing and engineering synergies, and diversify earnings.
Adj. EPS (INR) 17.8 185 215 Management also reiterated its aspiration of achieving sustainable double-digit EBITDA
E\P/S;r‘ (I(ﬁ:? 43 4 16 margins and increasing overall commercial vehicle market share toward 40% through
. 4 . 7.4
Rat/ios (INR) 36 209 6 growth in SCV-PU, buses, vans and ILMCV segments. The stock, trading at 21.7x FY27E
Net D/E () 05 05 o5 EPS and 18.6x FY28E EPS, appears fairly valued. We reiterate our Neutral rating with a
RoE (%) 59.9 423 363 TP of INR416, valuing the core business at 12x FY28E EV/EBITDA.
00 . . . . .
RoCE (%) 389 354 319 poeus remains on profitable growth
Payout (%) 22.5 21.6 23.3 . . . . o
Valuations Management unveiled its FY28 guidance for the CV business, aiming for market
P/E () 225 217 186 Sshare improvement with continued focus on profitability. FY28 guidance: 1)
P/BV (x) 11.0 7.9 5.9 increasing domestic CV market share to 40% from the current 35.7% with the
E\,//EB,ITDA () 125 123 104 1k of improvement likely to come from SCV segment; 2) achieving double-digit
Div. Yield (%) 1.0 1.0 1.2

EBITDA margin through a CV cycle and mid-teen margins in an uptrend; 3)
spending 2-4% of revenue on investment; 4) generating FCF at 7-9% of revenue;
5) delivering RoCE of 30-35% after the IVECO acquisition (72% in FY26); and 6)
growing non-cyclical business at 1.5x cyclical business.

Management identifies three pillars for next phase of value creation

In order to accelerate value creation, management intends to focus on three
pillars: 1) strengthen the core — defend and grow domestic leadership with
profitability in focus; 2) scale up new growth engines — lead India’s EV transition
in CVs and grow downstream business and digitization initiatives to reduce
business cyclicality; 3) strategic global pivot — expand international presence
after the IVECO acquisition.

Valuation and View

Demand outlook for the domestic CV industry has turned cautious due to the
recent geopolitical tensions and their potential impact on the Indian economy,
with margins likely to remain under pressure in the near term. We now factor in
a 6% CAGR in TMCV’s CV volumes over FY26-28. As a result, we estimate a CAGR
of 8%/8%/10% in revenue/EBITDA/PAT over FY26-28E. The stock, at 21.7x FY27E
and 18.6x FY28E EPS, appears fairly valued. Reiterate Neutral with a TP of INR416
per share, valuing the core business at 12x FY28E EV/EBITDA (in line with peers)
and adding INR12/share for its stake in Tata Capital.
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Trucks: Maintains leadership share in FY26

Aims to double international business growth to drive value creation

TMCV maintained its position as India’s No.1 truck manufacturer, retaining
leadership across both HCV and ILMCV segments. Additionally, they continue to
offer the industry's broadest truck portfolio, with 120+ models spanning 3.5T to
55T, enabling participation across virtually all freight and logistics applications.
The HCV segment delivered profitable market share gains, with market share
increasing from 54.0% in FY24 and 54.2% in FY25 to 55.2% in FY26. The ILMCV
business also maintained a strong competitive position with market share at
38.0% in FY26, a slight dip from 38.6% in FY25.

Management highlighted a continued focus on balancing volume growth with
profitability and value creation rather than pursuing market share at any cost.
FY26 witnessed the launch of 17+ new-generation trucks, continued expansion
of the electric truck portfolio, and the strengthening of the company’s value
proposition through product, service and technology enhancements.

Its new launches included products in the 30-49T high-payload trucks, designed
to deliver higher payload capacity, improved profitability and faster payback for
fleet operators. These trucks offer up to 1.8T higher payload capacity, 30%
higher profitability across applications and faster customer payback periods
(~six months).

Further, new-generation 6.7-litre, 320 HP trucks were launched with enhanced
fuel-efficiency benefits (~7% improvement) and higher performance capabilities
(6% higher horsepower).

The company also strengthened its presence in the light truck segment through
the Azura 7-12T range, aimed at improving operating economics and fleet
productivity (~7% improvement in fuel efficiency and 10% higher profitability).
One key trend observed over the years is that its mix of premium products
continued to improve, with higher penetration of HCV LX variants (improved to
59% in FY26 from 34% in FY24) and HCV Prima-cabin-equipped vehicles
(improved to 4.2k units in FY26 from 3k units in FY24).

They had launched a program with Uptime guarantee and were able to deliver
an uptime guarantee of 98.8% for 25 customers owning more than 20k trucks.
The company deployed Mileage Saarthi, an Al-driven mileage and maintenance
optimization solution, which delivered approximately 7% fuel-efficiency
improvement across over 40k trucks.

TMCV intends to accelerate the commercialization of electric trucks and expand
alternate-fuel offerings across the portfolio. The company is also progressing
hydrogen-based mobility initiatives, including pilot programs aligned with the
Government of India’s initiatives.

Management's primary objective in FY27 is to sustain profitable growth while
embedding ADAS safety features in all new products and scaling up its next-
generation portfolio.
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Tech Mahindra

74,650 2343a CMP:INR1,416 TP: INR1,750(+24%) Buy
Takeaways from our meeting with the CFO
Tech y g

FY27 strategic plan remains on track in its final year; new targets

Mahindra aweite

We met with Rohit Anand, CFO of Tech Mahindra (TECHM), and the leadership

Stock Info

Bloomberg TECHm N team. Key points from our meeting: 1) Telco is turning around—two deals are

Equity Shares (m) 980 ramping up on staggered timelines, which should help the vertical transition from a

M.Cap.(INRb)/(USDb) 1387.4/14.6  multi-year drag to a neutral-to-positive contributor, 2) The vertical mix appears

52-Week Rlange (('/N)R) 1854// 1/304 balanced, with healthy traction across European auto, manufacturing, HLS, and

1, 6,12 Rel. Per (% -1/-4/-11 . . . ]

12M Avg Val (INR M) 3308 retail, while exposure to the most challenged pockets remains limited, 3) Al

Free float (%) 650 adoption is real but still in its early stages; management is cautiously approaching
frontier-model licenses and partnerships as model capabilities remain a moving

Financials & Valuations (INR b) target, and 4) The 15% margin target remains within reach, although the new labor

Y/E Mar FY26 FY27E FY28E code and wage actions could add pressure in near term. We reiterate BUY on TECHM

Sales 568 625 666  with a TP of INR1,750 (implying a 24% upside), based on 20x FY28E EPS.

EBIT Margin (%) 126 148 148

Adj. PAT 501 73.0 790 Telco: Two deals, staggered ramps, a more stable backdrop

Adj. EPS (INR) 565 822 839 m Telecom vertical is a positive; deal ramps are on track. The first major

PAT 48.1 73.0 79.0 . . .

EPS (INR) 542 822 88.9 deal is expected to be fully ramped by July, while the second is slated to

EPS Gr. (%) 13.1 516 8.2 begin in July and ramp up by October-November, with the ramp-up phase

BV/Sh. (INR) 3342 3463 3595 continuing for 4-5 months.

Rafios f f | drag, the vertical is moving f It

ROE (%) 176 242 553 W Afteryears of structural drag, the vertical is moving from a multi-year

RoCE (%) 214 260 267 headwind to a neutral-to-positive contributor. The broader telco market

Payout (%) 903 850 850 was characterized as stable rather than booming, and no longer in a

Valuations | decline, with ongoi lidation and fresh deal activity i

P/E (x) 5.0 172 15.9 structural decline, with ongoing consolidation and fresh deal activity in

P/BV (x) 4.2 4.1 3.9 Europe.

EV/EBITDA (x) 133 107 100 w TechM'’s US telecom accounts are also stable. The company’s telecom

Div Yield (%) 3.6 4.9 5.3

portfolio is more mature and diversified across IT, BPS, and network

Shareholding Pattern (%) services and products, serving more than 100 operators globally. This

As On Mar-26 Dec-25 Mar-25 reduces dependence on any single client or service line. We see telco
Promoter 35.0 35.0 35.0 shifting from a multi-year drag to a growth contributor this year.

DIl 37.5 38.0 32.3 .

Fil 18.6 17.9 230 Vertical commentary: Balanced growth across the book

Others 89 9.1 9.8 m Management's vertical read was constructive and broad-based across

Fil includes deposit ipt : - i
includes depository receipts retail, telecom, and US aerospace. While the US auto sector remains

weak, management expects the retail vertical to deliver double-digit
growth during the year, driven by deal ramp-ups.

Stock’s performance (one-year)

Tech Mahindra

Nifty - Rebased B Manufacturing trends remain stable, while auto demand remains mixed,
2,000 with Europe performing better than parts of the US market.
1,800 ®  Within BFSI, large-cap banking is softer, while mid-cap banking is doing
1,600 better; verticalized BPO is faring slightly better than horizontal BPO, with
1400 call center volumes holding up despite automation-led productivity
discussions.

1,200 - - o 6 © B Importantly, exposure to the most challenged areas is materially lower

g :% E g g than some peers. We believe TechM’s FY27E growth rate could be in the

range of 4-5%, higher than large caps, albeit lower than other midcaps.
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Al: Real but early; frontier partnerships will take time to crystallize

B Management's Al posture is constructive but measured. Al tools are expected
to enhance delivery velocity rather than collapse billing, with projects that
previously took three months now being delivered in around half a month. The
expectation is that faster delivery will bring more projects, not lower revenue.

®m The T&M model is viewed as resilient, as customer-controlled tools raise
efficiency without necessarily cutting billable work.

B On frontier-model partnerships, the tone is measured: large customer-use
license commitments from Al labs are not feasible as most development work
takes place in customer sandboxes, and there is limited use case for these
licenses beyond training purposes. As a result, training licenses are seen as more
sensible than customer-use licenses.

B Itis possible that the partnership ecosystem follows the cloud framework:
Customers first select a model, then an SI, followed by fund modernization
initiatives through productivity gains. Large corporates may require USD100—
200m-level investments to modernize legacy stacks, but only once conviction
builds.

Margins: 15% target intact, but labor code bites

B The 15% margin target remains within reach; however, management
highlighted a few distinctions: The new labor code is a meaningful negative, with
roughly USD10-12m impact on BPO (~1-1.2% margin hit for the business),
alongside an additional 20—25bp pressure at the consolidated level. Further,
salary increases are now materially more expensive (a 6—7% increment could
effectively cost ~15% once the code applies).

B Management expects to decide on wage actions within a month, with junior-
level adjustments likely to be the first step.

®  While these factors could create near-term volatility, we continue to believe
the 15% margin target remains achievable through operational improvements,
utilization gains, and scale benefits from recent deal wins.

Valuation and view

m  We estimate FY27 EBIT margins at 14.8%, translating into a 25% CAGR in INR
PAT over FY26-28. We remain positive about TECHM's restructuring under the
new leadership, although the impact from these steps is likely to be visible
gradually. Early signs of a turnaround in the communications vertical, supported
by a large Europe deal, reinforce confidence in the medium-term growth
outlook.

B We continue to like TECHM’s bottom-up turnaround story. We value TECHM at
20x FY28E EPS with a TP of INR1,750 (24% upside). We reiterate our BUY rating
on the stock.
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Tata Motors Passenger Vehicles
BSE SENSEX s&PcNX  CMP: INR355 TP: INR312 (-12%) Sell
76,201 23,824 . . . A
India business to drive strong FCF over the next five years
'T' Aims to increase PV share by 5-6% to over 20% by FY31
We attended the Tata Motors Passenger Vehicles’ (TMPV) Analyst Meet today.
E’A‘S'g E“SE%FE Management has laid out a five-year roadmap till FY31, which includes: 1) 15% volume
CAGR (half of the same achieved in FY21-26) that will drive a 5-6% rise in market share
Bloomberg TMPV IN 0 . . . 0
Eauity Sh m) 3682 to 20%, and 2) structural cost reduction, with an aim to reduce costs by 5-6%. These
quity Shares (m . . . o
M.Cap.(INRb)/(USDb) 1305.7/13.8 goals are expected to help the company drive standalone business EBIT margin to 5%
52-Week Range (INR) 448 /294 without PLI from 1.4% (with PLI) and deliver cumulative FCF of INR100b over this
1, 6, 12 Rel. Per (%) 3/7/-8 period. Its volume growth is expected to be driven by six new nameplate launches and
12M Avg Val (INR M) 5807 over 20 refreshes. The company would continue to adopt a multi-powertrain approach,
with the bulk of its incremental volumes coming from EV+CNG powertrains. Other
Financials & Valuations ({INR b) ritical enablers include: 1) ramping up its dealer network to 3,200 outlets from 1,669
Y/E March 2026 20276 2028¢ Critical enablers include: 1) ramping up its dealer network to 3,200 outlets from 1,
Net Sales 3,392 3,802 4,430 currently, 2) increasing the count of service centers to 3k+ from 1,211 now, and 3)
EBITDA 2282 304.6 390.5 ramping up annual production capacity to 1.3m units from 900k currently. However,
Adj. PAT 21.0 587 112.0 Whilethe Indian PV demand outlook remains positive, the company is expected to
Adj. EPS (INR) 57 159 30.4 experience margin pressure in the near term, given the material surge in input costs.
EPS Gr. (%) -88 180 91  Further, JLR continues to face multiple headwinds, both on the demand and cost front.
BV/Sh. (INR) 304.1 3141 3345 Given significant challenges at JLR and the continued geopolitical uncertainty, we
Ratios reiterate our Sell rating on the stock with an SoTP-based TP of INR 312 per share (based
Net D/E (x) 0.4 0.5 05 on FY28E).
RoE (%) 1.8 5.2 9.4
RoCE (%) 1.9 45 7.0 Management outlines a five-year roadmap for the India PV business
Payout (%) 526 376 329 Management’s five-year guidance for the India PV business includes: 1) revenue
Valuations target of INR1,400b, 2) EBITDA margin of 10% and EBIT of 5%+ (ex PLI), 3) PBT
P/E (x) 621 222 116 55y and 4) Cumulative FCF of INR100Db, largely back-ended, given the expected
P/BV (x) 1.2 1.1 1.1 . S
higher capex during initial years.
EV/EBITDA (x) 7.3 5.7 4.5
Div. Yield (%) 08 17 28 TMPV targets to gain a substantial share in PVs
Shareholding pattern (%) Management expects the industry to post 6-7% volume CAGR over the next five
As On Mar-26 Dec-25 Mar-25 years. However, TMPV targets to clock 15% volume CAGR over this period, which
Promoter 42.6 42.6 42.6 s half of that achieved in the prior five-year period. This would, in turn, drive a
DIl 171 154 172 healthy 5-6% market share improvement in PVs to about 20%. To achieve this, it
Fll 17.3 17.9 17.8 .
plans to launch six new nameplates and over 20 product refreshes.
Others 23.1 24.2 22.4

FIl Includes depository receipts

Stock performance (one-year)

— Tata Motors PVeh
Nifty - Rebased

520

440

M-vw w
360 W {

Stringent cost-cutting to help drive improved performance

Management targets to achieve a 360bp EBIT margin expansion over the next
five years despite the expected cessation of PLI benefit from FY29 onwards. This
would largely be driven by: 1) operating leverage, and 2) cost reduction of 5-6%
over this period.

Valuation and view
While the Indian PV demand outlook remains positive, the company is expected

280 to experience margin pressure in the near term, given the material surge in input
200 costs. Further, JLR continues to face multiple headwinds, both on the demand
208 8 8 g and cost front. Given significant challenges at JLR and the continued geopolitical
5 § g § 5 uncertainty, we reiterate our Sell rating on the stock with an SoTP-based TP of
INR 312 per share (based on FY28E).
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FY26 performance

m  TMPV grew at nearly 2x the industry growth rate in FY26, supported by portfolio
actions across powertrains and body styles.

®  New launches supported demand recovery in 2HFY26, including Sierra as a new
nameplate, along with Punch, Altroz, Punch EV refresh, Harrier EV, and petrol
versions of Harrier and Safari.

m  TMPV entered the CNG segment in January 2022 and expanded the portfolio to
4-5 products, selling 170k+ CNG vehicles in FY26.

® In EV, TMPV sold 92k+ units in FY26 as it continued to widen its EV portfolio
across price points, body styles, and vehicle sizes, while also working with
charge point operators to improve charging access.

Industry outlook over FY26-31E

®  Management expects the passenger vehicle industry to expand at a 6-7% CAGR
over FY26-31, broadly in line with GDP growth, with industry volumes increasing
from 4.7m units in FY26 to 6.4m units by FY31.

®  Management expects nearly 80% of incremental industry volumes over FY26-31
to come from CNG and EVs.

B Industry growth is expected to be driven by rising incomes, a higher number of
addressable households with annual income of over INR1.5m, and a shorter
vehicle replacement cycle.

B Median industry ASP is expected to increase from INR1.1-1.2m in FY26 to
around INR1.5m by FY31, supported by 9% growth in disposable income versus
3% inflation in car prices.

Long-term guidance for the PV industry

i i ill shi TATA MOTORS
Industry will grow to 6.4mn and Price-Volume Curve will shift upwards e vriae

Structural demand drivers will drive 6-7% CAGR, while rising incomes will pull the median price higher

PV Industry Volume Projection Industry Price-Volume Curve

6-7% CAGR FY21 | ——FY26 {—— F¥31 | FY31 mFY26 = FY21
Volumes in millions

6.4

2.8

FY20

Drivers of Growth Inflation in car prices (same Median Industry Selling Price
vehicle):
vs. y X7-8L - X11-12L -
In line with India’s secular High income households Vehicle ownership cycles Personal Disposable
GDP growth rates grow sharply in this period are shortening to ~4-5yrs Income: inFY21 in FY26

Source: MOFSL, Company

®  Management expects hatchbacks to stabilize at around 1m units, supported by
additional first-time buyers entering the passenger vehicle market, while SUVs
are expected to continue the uptrend.

® A higher share of Gen Z buyers is expected to increase demand for digital
features, modern designs, premium technology, in-cabin comfort, software
integration, and software-defined vehicles.
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Waaree Energies

BSE SENSEX S&P CNX
76,201 23.824 CMP: INR3,034 TP: INR3,825 (+26%) Buy
. Execution momentum and industry tailwinds support growth
WAAREE .-

One with the Sun

Stock Info

Bloomberg WAAREEEN IN
Equity Shares (m) 288
M.Cap.(INRb)/(USDb) 872.7/9.2
52-Week Range (INR) 3865/ 2402
1, 6, 12 Rel. Per (%) 1/7/8
12M Avg Val (INR M) 6514
Free float (%) 35.8

Financials & Valuations (INR b)

Y/E March FY26 FY27E FY28E
Sales 265.4 396.0 4985
EBITDA 59.1 72.7 94.7
Adj. PAT 39.4 43.7 54.9
EPS (INR) 136.9 151.8 190.9
EPS Gr. (%) 1103 109 258
BV/Sh. (INR) 6.1 48 3.7
Ratios

ND/Equity -0.3 0.0 0.3
ND/EBITDA -0.7 0.1 0.6
RoE (%) 329 265 261
RolC (%) 106.2 55.0 40.6
Valuations

P/E (x) 222 200 159
EV/EBITDA (x) 14.1 12.1 9.9

Shareholding pattern (%)

As of Mar-26 Dec-25 Mar-25
Promoter 64.2 64.2 64.3
DIl 4.3 2.9 2.5
Fil 7.1 6.9 0.7
Others 24.4 26.0 32.5

FIl includes depository receipts

Stock performance (one-year)

Waaree Energies
Nifty - Rebased

B Waaree Energies (WEL) remains well-positioned to benefit from the
structural transformation that is underway in India’s solar ecosystem,
supported by strong demand visibility. The key highlights include:

> C&l, rooftop, and PM-KUSUM now account for over 50% of the annual
solar installations: As adoption across C&l, rooftop solar, and PM-KUSUM
segments accelerates to contribute more than 50% of annual demand
(~24-28GW from FY27), utility-scale solar installations (where bidding has
experienced a slowdown) now account for less than 50%.

> ~100GW integrated solar manufacturing capacity required: We estimate
that to adequately meet annual solar module demand, the industry would
require at least 100GW of integrated solar manufacturing capacity,
compared with the current ALMM-II cell manufacturing capacity of 30GW.

> Current announced ingot-wafer capacity trailing annual requirement: The
announced domestic ingot-wafer capacity additions (ex-RIL) currently stand
at ~50-60GW, significantly below the estimated ~100GW manufacturing
requirement, indicating persistent supply-side constraints.

> Capacity expansion on track: WEL’s capacity expansion plans remain on
track, with 10GW of domestic cell capacity and 2.6GW of module capacity
in the US scheduled for commissioning in 2HFY27. WEL'’s diversified
business model, supported by a strong retail and overseas presence (~54%
of FY26 sales mix), provides an advantage over peers.

> An ambitious INR1t revenue target by 2030, with 39% implied CAGR: WEL
has outlined a revenue target of INR1,000b by 2030, implying ~4x growth
over FY26 revenue, translating into a CAGR of ~¥39% over FY26—30.

B We reiterate our BUY rating with a TP of INR3,825.

Estimate ~100 GW of DCR-compliant solar module demand annually

m According to the Central Electricity Authority (CEA)’s Long-Term Resource
Adequacy Plan (FY27-FY36; link), issued in Mar’26, India is expected to
install ~35GW of solar AC capacity annually.

B India’s installed power generation capacity stood at 533GW at FY26 end.
Assuming annual power demand growth of ~5%, the country would require
~27GW of incremental capacity additions annually.

B Assuming ~80% of the incremental capacity requirement will be met

3,900 through renewable energy, this translates into ~21GW annual renewable
3,500 generation demand. Further, assuming 70% of this 21GW is met through
3,100 solar, annual incremental domestic content-compliant solar demand is
¥ ) expected to reach ~15GW. Considering an average solar plant load factor
2,700 J&JV T (PLF) of 24%, the corresponding annual solar capacity addition requirement
2,300 works out to ~62GW (AC) or 87 GW (DC).
§ ﬁ g ﬁ ﬁ % § B Assuming a capacity utilization factor (CUF) of ~85%, the industry would
2 20 8 ¢ & 3 need at least 100GW of manufacturing capacity.
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India’s solar manufacturing demand

Particulars Units Amount
India Installed capacity (FY26 end) GW 533
Annual power demand growth % 5
New capacity addition required GW 27
80% met by Renewable GW 21
70% of RE capacity addition to be Solar GW 15
Average solar PLF % 24
Annual Solar capacity addition required (AC) GW 62
AC to DC conversion X 14
Integrated module capacity (DC) GW 87
Module CUF % 85
Integrated module capacity required (DC) GW 102

Source: Company, MOFSL

C&lI, rooftop, and PM-KUSUM together as big as utility scale

Y

Utility-scale bidding is likely to remain subdued over the next ~12 months,
primarily due to a significant backlog of already-awarded projects under
execution, and could keep near-term order inflows muted even as execution
momentum stays strong. However, underlying demand continues to be
structurally robust, supported by a visible shift towards non-utility segments
such as C&I, rooftop solar, and PM-KUSUM.

Utility-scale share in annual solar installation is expected to decline to ~35-40%,
even if it continues to add ~15GW annually within a ~40GW total market. Non-
utility segments are increasingly gaining traction and now account for over 50%
of annual solar installations:

PM-KUSUM: ~12GW executed out of 35GW target; balance largely awarded,
implying 6-8GW annual opportunity (FY26 run-rate: 7.7GW). The Ministry of
New and Renewable Energy (MNRE) is expected to launch ‘PM-KUSUM 2’ to
further accelerate solarization of the agricultural sector, which is likely to drive
rooftop solar installations toward the target of 10m households (link).

Rooftop solar: ~8.7GW added in FY26 and expected to scale to ~10GW in FY27.
C&I/open access: ~7.5GW added in FY26, with potential to increase to ~8-9GW.
Additional emerging demand drivers include data centers and the potential
electrification of cooking demand.

Solar installations (GW) in India

Utility Scale Open Access (C&lI) KUSUM Rooftop
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Expert Speak

HVS ANAROCK

Indian hotel sector: Resilient demand and evolving trends

We hosted an expert session on the hotel sector to gain insights into the current dynamics and
evolving growth trends. The discussion covered key themes such as the overall industry outlook,
opportunities in the underpenetrated mid-scale segment, asset-light expansion strategies, and
the rise of emerging hospitality markets that are expected to drive the sector's growth. Here are
the key takeaways:

The Indian hospitality sector remains resilient despite global uncertainties, supported by
strong domestic consumption, improving infrastructure, and a persistent demand-supply
mismatch. Healthy operating metrics—10% ARR growth (Apr-May’26), 12pp occupancy
growth (May’26), and 20% RevPAR growth in May'26—along with stable domestic travel
demand, underpin a positive medium- to long-term outlook for the sector.

The mid-scale hotel segment remains significantly underpenetrated, accounting for only 35-
38% of branded hotel inventory, creating a substantial growth opportunity amid persistent
supply shortages across major markets. Despite near-term margin pressure due to inflation
and GST-related high operating costs, the segment offers attractive long-term profitability

potential, with EBITDA margins capable of reaching 50% under optimal operating conditions.

Asset-light and asset-heavy models are playing complementary roles in India's hotel sector,
with branded operators driving rapid expansion and owners providing the room inventory
needed to address structural supply shortages. Meanwhile, online travel agencies (OTAs)
remain critical distribution partners, enabling hotels to enhance occupancy and market
reach while maintaining pricing discipline and revenue quality through strong rate parity.
Hotel growth is increasingly expanding beyond traditional gateway cities, with emerging
markets benefiting from manufacturing investments, infrastructure development, and
improving connectivity. Supported by strong domestic travel demand, a recovery in MICE
activity (Meetings, Incentives, Conferences and Exhibitions), luxury segment strength, and
technology-led enhancements, the sector is well-positioned for stable and geographically
diversified growth.

Resilient domestic demand amid global uncertainty

Mr. Akash Datta, MD,
HVS Anarock

Mr. Akash Datta is the
Managing Director at HVS
ANAROCK, one of the
leading hospitality
consulting and valuation
firms in the region. He
leads advisory
assignments across hotel
feasibility studies,
valuations, operator
selection, contract
negotiations, strategic
planning, and investment
advisory. With over two
decades of experience in
hospitality consulting and
operations, he has worked
with prominent firms,
including HVS, JLL, and
Hilton across South Asia
and the Middle East.

Despite ongoing global macroeconomic disruptions, the Indian hospitality sector has remained remarkably
resilient. The industry's post-pandemic resurgence continues to be supported by three structural drivers: rising

consumption, infrastructure development, and a favorable demand-supply equation.

India's growing per-capita GDP and large population base continue to drive travel consumption, while significant

improvements in airports, railways, and road connectivity have created a structural shift in tourism and business

travel demand.

Importantly, hotel demand continues to outpace supply, with new capacity taking several years to become

operational. Even during periods of external volatility, the sector has sustained momentum, reinforcing

confidence in the medium- to long-term outlook.

Industry performance indicators remain healthy. Average room rates (ARRs) grew by around 10% in Apr-May,
while occupancy rate (OR) went up by 12pp YoY in May’26, translating into ~20% YoY RevPAR growth during
May. The top hotel markets in the country continue to witness strong demand, with expectations of 8-10%

annualized RevPAR growth over the next two to three years.

Domestic travel remains the key demand driver, and recent disruptions in international air travel have further
benefited domestic destinations as travelers redirected outbound trips toward local leisure markets. Thereby,

consumption trends are intact, occupancy levels are unlikely to weaken materially, and deferred leisure and

event demand should support growth through the remainder of the year.
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Large supply gap creates opportunity for mid-scale hotels

B The mid-scale segment remains one of the most underpenetrated areas of the Indian hotel market. Branded
mid-scale hotels account for only 35-38% of the organized hotel inventory, and most metropolitan markets
continue to face a shortage of quality supply relative to demand.

m  This supply mismatch creates a substantial opportunity for new hotel development across major cities. While
luxury hotels have benefited disproportionately from ARR growth in recent years, driven by strong domestic
spending, the long-term opportunity in mid-scale remains compelling given its broader addressable market and
lower penetration levels.

m  From a profitability perspective, many existing mid-scale hotels were developed with large banquet facilities,
which has constrained operating efficiency. Consequently, margin comparisons with luxury hotels can be
misleading.

® In an optimal operating environment, mid-scale properties can achieve EBITDA margins of 50% compared with
around 40% estimated for luxury hotels. However, near-term margin pressures persist due to inflation and
GST-related higher operational cost (due to the non-availability of input tax credit), particularly for properties
with room rates below INR7,500 where input tax credit benefits are unavailable.

Asset-light expansion and OTA-led distribution complement industry growth

B The Indian hotel sector continues to witness a preference for asset-light growth models, particularly among
leading brands such as IHCL and international operators. Asset-light expansion serves primarily as a distribution
strategy, allowing brands to rapidly expand their footprint, improve market share, and strengthen customer
recall without significant capital deployment.

B At the same time, asset-heavy owners such as SAMHI Hotels and Chalet Hotels provide the physical
infrastructure necessary to address India's ongoing supply shortage. Given India's relatively low hotel room
inventory compared to global standards, both domestic and international operators are expected to play
complementary roles in expanding supply over the coming years.

®  While asset-light operators can scale up rapidly and strengthen brand presence with limited capital
investment, asset-heavy owners remain critical in creating the physical room inventory required to address
the country's structural supply deficit.

m  OTAs remain integral to hotel distribution and pricing strategies. Industry participants acknowledge that OTAs
cannot be ignored, given their influence on customer acquisition and booking volumes.

m  While OTAs do impact pricing power to some extent, the industry currently operates with relatively stronger
rate parity and disciplined discounting practices. As a result, hotels continue to benefit from OTA-driven
distribution efficiency without experiencing significant erosion in pricing integrity.

m  Although OTAs’ influence can affect pricing dynamics, the current environment of rate parity and disciplined
discounting has enabled hotels to leverage OTA platforms without materially compromising pricing power. As
a result, OTAs continue to support occupancy growth and market reach while maintaining overall revenue
quality for hotel operators.

Emerging destinations and evolving trends

m Hotel development is increasingly expanding beyond the traditional top 10 markets. Manufacturing-led growth,
infrastructure investments, and state-level economic development are creating new hospitality opportunities
across emerging cities, regional hubs and state capitals. Markets such as Guwahati, Ahmedabad, Chandigarh,
and Pune are witnessing strong hotel demand growth, supported by a combination of industrial activity,
education, IT services, and improving connectivity.

m  The demand mix also remains favorable across both leisure and business segments. Leisure destinations
continue to benefit from domestic travel trends, while MICE activity, weddings, and corporate events are
expected to rebound strongly in the 2HFY27.
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B Luxury hotels, which account for roughly ~15-18% (~30k-35k keys out of total 200k keys) of industry room
inventory, have performed exceptionally well on the rate front, with destinations such as Rajasthan witnessing
pricing levels that have, in some cases, exceeded affordability thresholds for international travelers.

m Further, technological advancements, including Al-enabled travel discovery and increasing adoption of
automation and robotics within hotels, are expected to further enhance travel accessibility, operational
efficiency, and demand generation across both established and emerging destinations.

m  Overall, strong domestic travel demand, a recovery in MICE, continued expansion of economic activity across
manufacturing and services hubs and growing adoption of technology-driven solutions are expected to
support long-term demand trajectory.
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Aadhar Housing Finance: Moderate Rain & Heat Are Conducive

To Self-Construction Of Homes; Rishi Anand, MD & CEO

m  Supply sides reports for affordable housing are not the right way to judge sales

m  Moderate rains & heat are conducive to self-construction of homes

m  Maintain guidance of 20-22% AUM & profit growth, 17-18% disbursement growth
in Fy27

m  Spreads maintained at 5.5%

9 Read Mare_'}

Lemon Tree: Will Look To Raise Additional Capital In Fleur Biz;
Patanjali Keswani, Founder

m Q1 revenue growth will be mid-high single digits

m Have accelerated hotel signings in the last 3 years

m  Target is to reach all 200 cities of India with over 0.5m population

m  Fleur will list in next 12 months

'9 Read Mc:re_'}

Interarch Building: Will see a mild increase in margin from last
year; Arvind Nanda, MD

m  Higher export push may increase costs in the near term

m  Don't see any further margin hit on account of inflation

m Larger order give better margins

m  Higher export push may increase costs in the near term

9 Read More_'}

Waterways Leisure: Target 3,000 Cr Revenue In The Next 3

Years; Jurgen Bailom, Chairman

m  Currently 1 ship in operation, other 2 ships have been with us since 2025

m  Current ship, Empress has 69 premium cabins, new ship will have 200 premium
cabins

m  Currently 1 ship in operation, other 2 ships have been with us since 2025

m  Current capacity of 796 rooms to rise to 2,800 rooms with the additional ships

@ Read Mnre_'}

Elgi Equipment: New CFO Appointment Expected In The Next 6-7
Months; Jurgen Bailom, MD

Current contribution of aftermarket biz is approx. 16-17% & is 2-3% more profitable
Looking at mid double-digit growth in Europe & US markets

After market will be 20-22% of revenue contribution in the next 5 years

Europe & US are large markets, could expect high global contribution if we gain

market share _
9 Read More_}'

Investment in securities market are subject to market risks. Read all the related documents carefully before investing
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